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Picture: The Nordic Unmanned-operated drone that completed the world’s ﬁrst cargo drone flight to an offshore facility in Aug’20, from Equinor’s Mongstad base to the Troll A platform.
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Nordic Unmanned (Buy, TP NOK 65)
Perfectly positioned for commercial drone megatrend

We initiate coverage of Nordic Unmanned (NUMND) with a Buy recommendation and NOK 65 target price. We believe the company is perfectly positioned for the
ongoing commercial drone megatrend. The European drone market is expected to double to USD 10bn by 2025, equal to 14% CAGR. The military has utilized drones
for many years, while commercial drone applications are relatively new. The commercial segment is expected to see the strongest growth going forward, as drones are
greener, cheaper and safer than legacy solutions. We expect EBITDA will grow from NOK 3m in 2020 to NOK 44m/88m in 2021/22, both from higher revenues and
margins. Current estimates are supported by a solid backlog and a huge pipeline, which also provide upside potential to estimates. EV/EBITDA stands at 9.5x/8.9x for
2022/23, which we find attractive based on the strong growth outlook and relevant peers trading at an average of 15x for 2022. Our NOK 65 target price equals 15x
EV/EBITDA for 2022, in line with the peer average.

* The drone market is booming — Commercial applications are just in the beginning: The drone market is seeing strong growth and increased applications across several
segments. Nordic Unmanned focuses on the European market, which is expected to double to around USD 10bn by 2025, equal to 14% CAGR. The military has utilized drones
for many years and accounts for ~70% of the market today. While military is also expected to grow further, the highest growth is expected to come in the commercial sector.
Commercial applications are relatively new but the usage is expected to accelerate significantly. Services and operations make up 73% of estimated market size in 2025, which is
the part of the value where NU has its focus. Nordic Unmanned owns and operates drones from Schiebel and Lockheed Martin in addition to its own Staaker drones.

* Drones are greener, cheaper and safer than legacy solutions: Using North Sea offshore operations as an example, Nordic Unmanned’s Camcopter drones emit 98% less CO2
per kilometer than a traditional Sikorsky S-92 helicopter. This is an important metric, as CO2 emissions are high on the agenda for clients like Equinor and governments. It also
contributes to a high ESG score. Drones furthermore cost 36% less than helicopters per flight hour while capex is around 10% of similar-use helicopters. The unmanned nature
of drones also makes them safer. We expect drones will take market share from helicopters going forward, supported by the contracts Equinor awarded to NU in 2020/21.

* Green Solutions dominates current backlog - Huge contract opportunity pipeline: Nordic Unmanned focuses on four core segments: Green Solutions, Defence & Security,
Logistics & Robotization and Digitalization. The NOK 295m backlog as of Dec’20 is dominated by Green Solutions and repeat customer EMSA, as IMO 2020 boosts demand for
maritime pollution monitoring. Nordic Unmanned has identified contract opportunities worth NOK 6.5bn over the next four years, with the largest and easiest identifiable within
Defence & Security. In addition, the company foresees NOK 12.8bn unidentified contract potential next four years, driven by strong industry growth and increasing applications.
The latter is underpinned by Nordic Unmanned today performing operations which was not identifiable one year back. Note also that Defence & Security by nature provides
longer tender visibility due to defence budgets, while tenders in the other segments often come at shorter notice.

* Strong estimated revenue and EBITDA growth, supported by current backlog and pipeline: We expect to see strong growth in revenue and EBITDA in the coming years, with
revenues up from NOK 70m in 2020e to NOK 198m/345m in 2021/22e and EBITDA from NOK 3m to NOK 44m/88m. Our estimates are in line with company targets, but we see
significant upside potential to estimates on the back of the strong contract pipeline. Current backlog provides solid support to estimates, with coverage of 58%/30%/18% for
2021-23e. The remainder of our revenue estimates come mainly from the identified pipeline adjusted for probability of contract award. If we had also included the unidentified
adjusted pipeline in our estimates, our revenue estimates would have been 2.9-3.4x higher the next four years. There is hence vast upside potential to current estimates.

* EV/EBITDA of 9.5x/8.9x for 2022/23e looks attractive based on the strong growth outlook and peer group pricing: EV/EBITDA stands at 8.9x/9.8x for 2022/23e, which we find
attractive based on the strong growth outlook and peer group average at 15x for 2022, ex helicopter operator Bristow. Bristow operates in a flat/declining market and
represents one of the legacy solutions Nordic Unmanned seeks to replace. The other players in our peer group all have exposure to drones, although Nordic Unmanned is the
only pure-play listed drone operator. AeroVironment has the highest drone exposure of peers, and also the highest multiples at 26x/20x EV/EBITDA for 2022/23. We initiate
coverage on Nordic Unmanned with a Buy rating and NOK 65 target price, equal to 15x EV/EBITDA for 2022.
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Nordic Unmanned at a glance

Company introduction Emission monitoring with sniffer drone — A key demand driver

Nordic Unmanned delivers high-end drone services to
European governments and blue chip industrial clients. The
company was founded in 2014 and has seen strong growth
since inception. Drones are in the process of replacing legacy
methods like helicopters, as drones are greener, safer and
cheaper. The European drone market is expected to grow at
14% CAGR to 2025, while commercial demand is expected to
grow even more as it takes market share from Military. NU is
perfectly positioned to capitalize on this growth. NU is one of
only few system integrators in the value chain, with direct
interaction with end-customers and operating experience.

o — : e A N b e~ o)

Revenue and EBITDA margin estimates EV/EBITDA vs broad peer group
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European drone market expected to double to USD 10bn by 2025, equal to 14% CAGR

European drone market size (USDbn)

Drone market sector split

2020 2025e = Military = Consumer Commercial

* The drone market is seeing strong growth and increased applications across several segments. Nordic Unmanned focuses
on the European market, which is expected to double to around USD 10bn by 2025, equal to 14% CAGR.

* The military has utilized drones for several years and today makes up around 70% of the drone market. While the
military sector is also expected to grow further, the highest growth is expected to come in the commercial sector.
Commercial applications are relatively new but the usage is expected to accelerate significantly over the coming years.

* Covid-19 has also accelerated growth as keeping distance has become important, with e.g. physical fishery controls of
vessels increasingly replaced by drones.

Source: SB1 Markets, Company 4
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Nordic Unmanned focuses on services and operations — Largest part of the drone value chain

Owns and operates drones from Schiebel and Lockheed Martin, in addition to its own Staaker drones

Drone market revenue split (2025e) Nordic Unmanned drone portfolio
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* Services and operations make up 73% of estimated
market size in 2025, which is Nordic Unmanned’s focus
areas. Nordic Unmanned owns and operates drones from
Schiebel and Lockheed Martin in addition to its own
Staaker drones.

staaker BG200 — OwnlP

Staaker BG300

Source: SB1 Markets, Company
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Drones are greener, cheaper and safer than legacy solutions like helicopters

Capex for drones around 10% of similar-use helicopters

CO2 emissions per km - Sikorsky helicopter vs Camcopter drone Estimated cost for customer (NOK per flight hour)

.98°, -36%
98% 1 10,0N

0.1

8.26

70,000

Sikorsky S-92 Camcopter $-100 Global heli-operator Nordic Unmanned fleet

* Using North Sea offshore operations as an example, Nordic Unmanned’s Camcopter drones emit 98% less CO2 per
kilometer than a traditional Sikorsky S-92 helicopter. This is an important metric, as CO2 emissions are high on the
agenda for clients like Equinor and governments. It also contributes to a high ESG score. Drones also cost 36% below
helicopters per flight hour while the capex for drones is around 10% of similar-use helicopters. The unmanned nature of
drones also makes them safer. We expect drones will take market share from helicopters going forward, supported by
the contracts Equinor awarded to NU in 2020/21.

* In August 2020, Nordic Unmanned performed the world’s first cargo drone flight to an offshore facility, from Equinor’s
Mongstad base to the Troll A platform. In January 2021, Equinor awarded Nordic Unmanned a contract to study how
drones can be used between installations and vessels, in search & rescue operations, to and from shore travel, and more.
Operational testing will be performed during summer of 2021.

Source: SB1 Markets, Company 6
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Focus on four core segments, with clients mainly European governments and blue chip industrials

Contracts structured as long-term frame agreements with recurring revenues

General
contract length

Green Solutions 3-6 years
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Operational footprint
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Strong operational footprint, with permits in 14 countries and strong operator track record

Permit in Lithuania received on 5 January 2021, marking the 14t country on the company’s permit list

Nordic Unmanned flight permits and operations in 2020

B Fiight permits

9 Operations in 2020
9 Ongoing operations
9 Standby 24/7 pollution

prevention preparedness

k\\ Flight permits in progress

¢

San Diego
USA

Source: Company, SB1 Markets
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Common EU regulations replace national drone rules from Jan’21 - Positive for Nordic Unmanned

New European drone regulations from Jan’21

* A common EU regulation replaces national rules for drones from Jan’21. The purpose is to accelerate the adoption of
drones in a regulated and safe manner.

* Europe is the first continent to adopt a common set of rules for drones

* Nordic Unmanned already operates under the new EU rules and has been doing so for the last two years

Advantages for Nordic Unmanned

0 Professionalization and consolidation to the high-end operators with higher barriers to entry
e Drone industry moves closer to the conventional aviation industry with less-cross border red tape

e European regulatory bodies will facilitate and accelerate growth

° Increased number of use cases will be approved in each country with resulting market increase

Source: Company, SB1 Markets 9



Competition

Nordic Unmanned is a leading system integrator and only listed pure-play drone operator

Competitors

NUMND advantage
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Green Solutions Logistics & Robotization | Defence & Security Digitalization
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* The only large rotary wing
drone operator

* The only provider of marine
emission data from vessels

* Runway independent

¢ Vessel based operations

¢ Large toolbox of systems

* Only offshore operator

¢ Regular flight permitsin 13
European countries

* Drone agnostic

* Beyond line-of-sight
experience and permission

* Agile and customer focused

* No big legal department

* System integrator with a
large portfolio

* Hands on systems and
service experience

* No internal politics

Focused on datasets from
advanced sensors

Internal integration and
development of systems and
services

Disruptive market approach

* In the operator- and system integrator space there are few large competitors to NU, and fewer with operating history

* No competitor competes with NU across all business segments, as they focus on one segment (often originated from
focus on other businesses, like logistics or defence)

* Fragmented supplier industry (hardware and software)

* There are numerous micro-operating companies in Europe, and most are just one-man operations

Source: Company, SB1 Markets
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NOK 295m backlog, mainly within Green Solutions and repeat customer EMSA*

EMSA contracts related to maritime pollution prevention — Demand boosted by IMO 2020 (SOx) and IMO 2021 (NOx)

Breakdown of NU’s current backlog of NOK 295m Drone with sniffing capability (measures sulfur level)
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Source: Company, SB1 Markets | * European Maritime Safety Agency 11
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The largest and easiest identifiable contract opportunities are in the Defence & Security segment

Defence budgets provides long visibility — Tenders in the other three segments come at shorter notice

Largest contract opportunities in the identified pipeline

Client Business area Win%
(assumed)

Public security agency Defence & Security NOK 500m % 2024 2031
Public environmental agency Green Solutions NOK 500m 25% 2024 2028
Energy company Logistics & Robotization NOK 443m 20% 2022 2028
A Ministry of Defence (MOD) in Europe Defence & Security NOK 400m 10% 2022 2032
MOD in Europe Defence & Security NOK 400m 50% 2022 2025
MOD in Europe Defence & Security NOK 352m 5% 2022 2025
MOD in Europe Defence & Security NOK 300m 75% 2022 2029
MOD in Europe Defence & Security NOK 300m 10% 2023 2030

Source: Company, SB1 Markets 12
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Identified pipeline of NOK 6.5bn next 4 years —when adjusting for probability of award
In addition, NOK 12.8bn est. unidentified pipeline driven by the rapid market growth and new applications

Total sales pipeline of NOK 6.5bn Adjusted sales pipeline of NOK 2.3bn*

Prospect “ rospedt “

Qualified lead

RFI delivered
RFI delivered

RFP / Proposal
RFP / Proposal

ITT/RFQ/OFFER 320m 248m
ITT/RFQ/OFFER

*adjusted with probability of
contract award

* Nordic Unmanned has identified contract opportunities worth NOK 6.5bn over the next four years, with the largest and
easiest identifiable within Defence & Security. In addition, the company foresees NOK 12.8bn unidentified contract
potential next four years, driven by the strong industry growth and increasing applications in all segment. Note that
Defence & Security by nature provides longer tender visibility due to defence budgets, while tenders in the other
segments often come at shorter notice.

Source: Company, SB1 Markets 13



Strong estimated growth in revenues and EBITDA in the coming years
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Revenue and EBITDA margin estimates
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Current backlog and contract pipeline provide strong support to estimates

Backlog coverage of 58%, 30% and 18% for 2021-23e

Revenue estimates breakdown on backlog and pipeline

1 600
1400 1278
1200
1029
1 000
E
S 800
z
571
600
400
198
200
_ B s
2021e 2022e 2023e 2024e
N Backlog Adjusted identfied pipeline M Adjusted unidentified pipeline sssmRevenue estimates

Source: SB1 Markets, Company| * Pipeline adjusted with probability of contract award 15



Trades at attractive EV/EBITDA multiples of 9.5x/8.9x for 2022/23
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Our NOK 65 target price equals 15x EV/EBITDA for 2022e, in line with peer group average ex Bristow

EV/EBITDA vs peers
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Source: Company, SB1 Markets, Factset

Bristow: Helicopter competitor.
Flat/declining market and capex heavy.
NU operates in a growing market and is
less capital intensive --> NU should trade
at higher multiple.

AeroVironment: Defence manufacturer,
primarily involved in UAVs. Highest share
of revenues from drones in our peer
group, after Nordic Unmanned.

Elbit Systems: Provider of UAV systems.
Same end-demand as NU.

Textron: Industrial conglomerate with
wide range of businesses, including
UAVs. One of Nordic Unmanned’s
partners.

Lockheed Martin: Global aerospace and
defence company, with drones part of
the product line. NU owns and operates
drones from Lockheed Martin and has
also been a European reseller of LM
drones since 2016.

Boeing: The world’s largest aerospace

company, and also a manufacturer of
drones.

16
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Long-term goal to build an industry leader within drone services and generate NOK 1bn+ revenues

Long-term growth plan

.

h

NOK +1.000m

M&A opportunities
Geographical expansion
Expand service offering
NOK 350-400m Continued organic
growth
Additional organic growth
from regulatory tailwinds
Positioned to win large
confracts
NOK 71m Current backlog

Business plan initiatives Monitoring and implementing additional growth opportunities

2020E 2022 Mid- to
Revenues long term

Source: Company, SB1 Markets 17
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Financial summary
Annual financials Quarterly financials
P&L , NOKm 2017 2018 2019 2020e 2021e 2022e 2023e 2024e P&L , NOKm 3Q20 4Q20e 1Q21e 2Q21e 3Q21e 4Q21e 1Q22e 2Q22e
Revenues 11 11 31 70 198 345 373 442 Total revenues 23 29 29 29 69 72 87 87
EBITDA -6 -4 0 3 44 88 90 107 EBITDA adj. 3 4 6 6 15 16 22 22
EBITDA margin -52% -35% -1% 5% 22% 26% 24% 24% EBITDA adj. margin 14.3% 12.1% 22.0% 22.0% 22.0% 22.0% 25.5% 25.5%
EBIT -7 -6 -2 0 28 68 70 87 EBIT 3 3 5 3 10 10 17 17
EBIT margin -63.0% -50.3% -5.6% 0.1% 14.0% 20% 19% 20% Net income 2 1 2 1 5 6 10 10
Pretax profit -10 -7 -3 -2 19 59 62 80
Net income -10 -3 1 -2 13 41 42 55 Balance Sheet, NOKm 3Q20 4Q20e 1Q21e 2Q21e 3Q21e 4Q21e 1Q22e 2Q22e
Total fixed assets 39 88 142 178 183 218 213 208
Balance Sheet, NOKm 2017 2018 2019  2020e 2021e 2022e 2023e 2024e Cash and equivalents 1 53 41 4 41 5 20 29
Total fixed assets 7 10 34 88 218 208 208 209 Other current assets 28 20 30 27 55 57 58 58
Cash and equivalents 1 0 1 53 5 37 54 83 Total Assets 68 162 213 210 279 280 290 294
Other current assets 10 5 11 20 57 57 62 68 Total equity 20 110 112 113 118 124 134 144
Total Assets 18 15 45 162 280 302 324 359 Total non current liabilities 18 27 76 72 119 113 107 101
Total equity 3 2 15 110 124 164 207 261 Total current liabilities 32 25 25 25 42 43 50 50
Total non current liabilities 9 3 7 27 113 89 65 41 Total equity and liabilities 68 162 213 210 279 280 290 294
Total current liabilities 5 9 23 25 43 49 53 57
Total equity and liabilities 18 15 45 162 280 302 324 359 Net cash (debt) 26 -27 35 68 77 107 87 72
Equity ratio 29% 68% 53% 54% 42% 44% 46% 49%
Net debt (cash) 8 10 21 -27 107 52 11 -42
Equity ratio 18% 13% 33% 68% 44% 54% 64% 73% Cash flow, NOKm 3Q20  4Q20e 1Q21e 2Q21e 3Q21e 4Q21e 1Q22e 2Q22e
Cash flow from operations 0 13 -7 7 0 10 20 15
Cash flow, NOKm 2017 2018 2019  2020e  202le  2022e 2023 2024e Cash flow frominvestments 0 -50 -55 -40 -10 -40 0 0
Cash flow from operations 13 11 66 61 73 Cash flow from financing (incl FX) 0 90 49 -4 47 -6 -6 -6
Cash flow frominvestments -50 -145 -10 -20 -20  Change in cash 0 52 -13 -37 37 -36 14 9
Cash flow from financing 90 86 -24 -24 -24 Cash CB 0 53 41 4 41 5 20 29
Change in cash 52 -48 32 17 29
Cash CB 53 5 37 54 83
Valuation 2017 2018 2019 2020e 2021e 2022e 2023e 2024e
EV/EBITDA 229.7x 20 5x 9.5x 8.9x 6.9x
EV/EBIT n/m 32.1x 12.3x 11.4x 8.5x
PIE neg 41.7x 17.0x 16.3x 13.0x
Source: SB1 Markets, Company 18
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SpareBank 1 Markets AS (“SB1 Markets”)

This report originates from SB1 Markets’ research department. SB1 Markets is a limited liability company subject to the supervision of The Financial Supervisory Authority of Norway (Finanstilsynet). SB1
Markets complies with the standards issued by the Norwegian Securities Dealers Association (VPFF) and the Norwegian Society of Financial Analysts. This message, and any attachment, contains confidential
information and is intended only for the use of the individual it is addressed to, and not for publication or redistribution.

Author’s own views

This report is an outsider’s view of the securities referred to in the report. It has been produced by the authors independent of any issuers mentioned in the report, and independent of other divisions of SB1
Markets. The authors of this report confirm that, notwithstanding potential conflicts of interest referred to herein, the views expressed in this report accurately reflect the author’s personal views of the
relevant issuers, and that no part of the authors’ compensation is related to the views expressed in the report, the performance of their investment recommendations, investment banking assignments or
other specific services performed by SB1 Markets. The analyst partakes in the general bonus scheme of SB1 Markets, and as such, may receive compensation that is generated by overall firm profitability.

No investment advice

The report does not provide tailored personal investment advice within the meaning of section 2-3 (4) of the Norwegian securities trading act. The report is intended for general circulation and does not take
into account the specific investment objectives, financial situation or particular needs of any particular person. You should seek advice from a financial adviser regarding the suitability of any product
mentioned in this report, taking into account your specific financial objectives, financial situation or particular needs before making a commitment to purchase any such product.

Research for the purposes of unbundling
This report constitutes research material for the purpose of the inducement rules under MiFID II.

Sources of information
This report may be based on or contain information emanating from SB1 Markets’ research department, other divisions of SB1 Markets, publicly available information, and other external sources. SB1
Markets deem these external sources reliable. However, we do not guarantee the accuracy, adequacy or completeness of such information.

Limitation of liability
Any use of information contained in this report is at your individual risk. SB1 Markets assumes no liability for any losses caused by relying on the information contained in this report, including investment
decision you may have taken on the basis of this report.

Risk warning
Return on investments in financial instruments is inherently exposed to risks. Past performance is not a reliable indicator of future performance, and estimates of future performance are based on
assumptions that may not be realized. When investing in financial instruments, the value of the investment may increase or decrease and the investor may lose all or part of the investments.

This document contains certain forward-looking statements relating to the business, financial performance and results of the issuer and/or the industry in which it operates. Forward-looking statements

” u ” o«

concern future circumstances and results and other statements that are not historical facts, sometimes identified by the words “believes”, “expects”, “predicts”, “intends”, “projects”, “plans”, “estimates”,
“aims”, “foresees”, “anticipates”, “targets”, and similar expressions. The forward-looking statements contained in this document, including assumptions, opinions and views of the issuer or cited from third

party sources are solely opinions and forecasts which are subject to risks, uncertainties and other factors that may cause actual events to differ materially from any anticipated development.

Conflicts of interest

SB1 Markets, affiliates and staff may perform services for, solicit business from, hold long or short positions in, or otherwise be interested in the investments (including derivatives) in any securities
mentioned in this report. To mitigate possible conflicts of interest and counter the abuse of confidential information and insider knowledge, SB1 Markets has set up effective information barriers between
divisions in possession of material, non-public information and other divisions of the firm. Our research team is well versed in the handling of confidential information and unpublished research material,
contact with other departments of SB1 Markets, and restrictions on personal account dealing.
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Previous company reports
For an overview of previous recommendations regarding the financial instruments or issuer subject to this report, consult the chart below:

3-Year Price, Target Price and Rating Change History Chart for NUMNDME NO

NUMNDME NO Closing Target 45
Date Price Price Rating m
09/02/2021 39.55 65 BUY 35
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Closing Price A TargetPrice ®  Rafing

B=Buy, H=Hold, S=Sell
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Planned updates
SB1 Markets generally update company reports and recommendations following the publication of new figures or forecasts by the issuer, or upon the occurrence of other events that could potentially have a
material effect.

Issuer disclosure
This report has not been submitted to the issuer for review.

Investment services provided by SB1 Markets
SB1 Markets may have provided investment services and/or ancillary services to the issuers mentioned in this report and received compensation for it during the past 12 months. Please refer to our webpage
for an overview of all investment banking assignments carried out in the last 12 months: www.sb1markets.no. Note that assighments subject to confidentiality are excluded.

Ownership of securities issued by the companies covered in this report
The authors of this report do not (alone or jointly with related persons) own securities issued by the companies mentioned in this report. SB1 Markets may have holdings in the issuers mentioned in this
report as a result of own account trading, market making and/or underlying shares as a result of derivatives trading.

Material interest held by the issuers in shares issued by SB1 Markets
The issuers mentioned in this report do not hold more than 5% of the total share capital of SB1 Markets or related persons.

Recommendation categories
Our equity recommendations are based on a six-month horizon, and on absolute performance. We operate with three recommendation categories where Buy indicates an expected annualized return of
greater than +10%; Neutral, from 0% to +10%; Sell, less than 0%.

Recommendation distribution
Find below an overview of SB1 Markets’ recommendation distribution as of the date of this report:

Current recommendations of the Research Department

Recommendation Percentage of Percentage of companies under coverage for
companies under which $B1 Markets has provided investment
coverage with this banking services in the past 12 months
recommendation

By 61.4% 22.3%

Meutral 24.9% 6.7%

Sell 13.7% 3.0%

Total 100%%
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NOTICE TO U.S. INVESTORS

If this report is being furnished directly to U.S. recipients by a non-U.S. SpareBank 1 Markets entity in reliance on section (a)(2) of Rule 15a-6 under the U.S. Securities Exchange Act of 1934, as amended
(each a “direct U.S. recipient”), each such direct U.S. recipient of this report represents and agrees, by virtue of its acceptance thereof, that it is “major U.S. institutional investor” (as such term is defined in
section (b)(4) of Rule 15a-6) and that it understands the risks involved in executing transactions in such securities. Any direct U.S. recipient of this report that wishes to discuss or receive additional
information regarding any security or issuer mentioned herein, or engage in any transaction to purchase or sell or solicit or offer the purchase or sale of such securities, should contact a registered
representative of SpareBank 1 Capital Markets Inc. (“SpareBank 1 Capital Markets”), a registered U.S. broker-dealer and member of FINRA and SIPC.

In certain cases, unless prohibited by the provisions of Regulations under the U.S. Securities Act of 1933, as amended, this report may be provided by SpareBank 1 Capital Markets to a U.S. recipient (a
“SpareBank 1 Capital Markets U.S. recipient”), in which case each such SpareBank 1 Capital Markets U.S. recipient of this report represents and agrees, by virtue of its acceptance thereof, that it is “major
U.S. institutional investor” (as such term is defined in section (b)(4) of Rule 15a-6), or that it is a U.S. institutional investor (as such term is defined in section (b)(7) of Rule 15a-6), and that it understands the
risks involved in executing transactions in such securities. In such cases, SpareBank 1 Capital Markets accepts responsibility for the content of this report; however, although it has accepted responsibility
for the content of this report in such cases, SpareBank 1 Capital Markets did not contribute to the preparation of this report, and the specific authors of the report are not employed by, and are not
associated persons of, SpareBank 1 Capital Markets. The SpareBank 1 Markets entity that prepared the report, and the authors of this report, may not be subject to all of the registration, qualification,
disclosure, independence and other U.S. regulatory requirements that apply to SpareBank 1 Capital Markets and its employees and associated persons. Any SpareBank 1 Capital Markets U.S. recipient of
this report that wishes to discuss or receive additional information regarding any security or issuer mentioned herein, or to engage in any transaction to purchase or sell or solicit or offer the purchase or
sale of such securities, should contact a registered representative of SpareBank 1 Capital Markets.

Any transaction in the securities discussed in this report by U.S. persons (other than a registered U.S. broker-dealer or bank acting in a broker-dealer capacity) must be effected with or through SpareBank
1 Capital Markets.

The securities referred to in this report may not be registered under the U.S. Securities Act of 1933, as amended, and the issuer of such securities may not be subject to U.S. reporting and/or other
requirements. Available information regarding the issuers of such securities may be limited, and such issuers may not be subject to the same auditing and reporting standards as U.S. issuers.

Such information is provided for informational purposes only and does not constitute a solicitation to buy or an offer to sell any securities under the Securities Act of 1933, as amended, or under any other
U.S. federal or state securities laws, rules or regulations. The investment opportunities discussed in this report may be unsuitable for certain investors depending on their specific investment objectives,
risk tolerance and financial position. In jurisdictions where SpareBank 1 Capital Markets is not registered or licensed to trade in securities, commodities or other financial products, transactions may be
executed only in accordance with applicable law and legislation, which may vary in jurisdiction and which may require that a transaction be made in accordance with applicable exemptions from
registration or licensing requirements.

The information in this publication is based on carefully selected sources believed to be reliable, but SpareBank 1 Capital Markets does not make any representation with respect to its completeness or
accuracy. All opinions expressed herein reflect the author’s judgment at the original time of publication, without regard to the date on which you may receive such information, and are subject to change
without further notice.

The information contained herein may include forward-looking statements as described above within the meaning of U.S. federal securities laws that are subject to risks and uncertainties. Factors that
could cause a company’s actual results and financial condition to differ from expectations include, without limitation: political uncertainty, changes in general economic conditions that adversely affect the
level of demand for the company’s products or services, changes in foreign exchange markets, changes in international and domestic financial markets and in the competitive environment, and other
factors relating to the foregoing. All forward-looking statements contained in this report are qualified in their entirety by this cautionary statement.
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